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Real Estate Marketing is specifically designed to educate real estate students
with the art and science of the real estate marketing profession.

The ideal textbook for undergraduate and graduate level classes in business
school and professional / continuing education programs in Real Estate, this book
will also be of interest to professional real estate entrepreneurs looking to boost
their knowledge and improve their marketing techniques.

The book is divided into five major parts. Part 1 focuses on introducing students
to fundamental concepts of marketing as a business philosophy and strategy.
Concepts discussed include strategic analysis, target marketing, and the four
elements of the marketing mix: property planning, site selection, pricing of
properties, and promotion of properties.

Part 2 focuses on personal selling in real estate. Students will learn the exact
process and steps involved in representing real estate buyers and sellers.

Part 3 focuses on negotiations in real estate. How do effective real estate
professionals use negotiation approaches such as collaboration, competition,
accommodation, and compromise as a direct function of the situation and
personalities involved in either buying or selling real estate properties?

Part 4 focuses on human resource management issues such as recruiting and
training real estate agents, issues related to performance evaluation, motivation,
and compensation, as well as issues related to leadership.

Finally, Part 5 focuses on legal and ethical issues in the real estate industry.
Students will learn how to address difficult situations and legal/ethical dilemmas
by understanding and applying a variety of legal/ethical tests. Students will also
become intimately familiar with the industry’s code of ethics.
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Real Estate Marketing is specifically designed to educate real estate students with the art and science of the
real estate marketing profession.

The ideal textbook for undergraduate and graduate level classes in business school and professional /
continuing education programs in Real Estate, this book will also be of interest to professional real estate
entrepreneurs looking to boost their knowledge and improve their marketing techniques.

The book is divided into five major parts. Part 1 focuses on introducing students to fundamental concepts of
marketing as a business philosophy and strategy. Concepts discussed include strategic analysis, target
marketing, and the four elements of the marketing mix: property planning, site selection, pricing of
properties, and promotion of properties.

Part 2 focuses on personal selling in real estate. Students will learn the exact process and steps involved in
representing real estate buyers and sellers.

Part 3 focuses on negotiations in real estate. How do effective real estate professionals use negotiation
approaches such as collaboration, competition, accommodation, and compromise as a direct function of the
situation and personalities involved in either buying or selling real estate properties?

Part 4 focuses on human resource management issues such as recruiting and training real estate agents, issues
related to performance evaluation, motivation, and compensation, as well as issues related to leadership.

Finally, Part 5 focuses on legal and ethical issues in the real estate industry. Students will learn how to
address difficult situations and legal/ethical dilemmas by understanding and applying a variety of
legal/ethical tests. Students will also become intimately familiar with the industry’s code of ethics.
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Editorial Review

About the Author

M. Joseph Sirgy is Professor of Marketing and Virginia Real Estate Research Fellow at Virginia
Polytechnic Institute and State University, USA.

Users Review

From reader reviews:

Michael Campbell:

Throughout other case, little men and women like to read book Real Estate Marketing: Strategy, Personal
Selling, Negotiation, Management, and Ethics. You can choose the best book if you want reading a book.
Given that we know about how is important a book Real Estate Marketing: Strategy, Personal Selling,
Negotiation, Management, and Ethics. You can add know-how and of course you can around the world by a
book. Absolutely right, due to the fact from book you can learn everything! From your country till foreign or
abroad you will be known. About simple matter until wonderful thing it is possible to know that. In this era,
we could open a book or perhaps searching by internet unit. It is called e-book. You should use it when you
feel uninterested to go to the library. Let's examine.

Donna Vandyne:

This Real Estate Marketing: Strategy, Personal Selling, Negotiation, Management, and Ethics book is just
not ordinary book, you have it then the world is in your hands. The benefit you receive by reading this book
is information inside this reserve incredible fresh, you will get details which is getting deeper you read a lot
of information you will get. This kind of Real Estate Marketing: Strategy, Personal Selling, Negotiation,
Management, and Ethics without we recognize teach the one who reading it become critical in considering
and analyzing. Don't end up being worry Real Estate Marketing: Strategy, Personal Selling, Negotiation,
Management, and Ethics can bring when you are and not make your bag space or bookshelves' turn out to be
full because you can have it within your lovely laptop even cell phone. This Real Estate Marketing: Strategy,
Personal Selling, Negotiation, Management, and Ethics having good arrangement in word along with layout,
so you will not feel uninterested in reading.

Kevin Lewis:

As a university student exactly feel bored to reading. If their teacher requested them to go to the library or to
make summary for some reserve, they are complained. Just minor students that has reading's heart and soul
or real their pastime. They just do what the teacher want, like asked to go to the library. They go to right now
there but nothing reading very seriously. Any students feel that looking at is not important, boring as well as
can't see colorful images on there. Yeah, it is to get complicated. Book is very important for you personally.



As we know that on this period, many ways to get whatever we want. Likewise word says, many ways to
reach Chinese's country. Therefore this Real Estate Marketing: Strategy, Personal Selling, Negotiation,
Management, and Ethics can make you feel more interested to read.

Alice Concannon:

Book is one of source of understanding. We can add our know-how from it. Not only for students but in
addition native or citizen want book to know the up-date information of year to year. As we know those
publications have many advantages. Beside we all add our knowledge, may also bring us to around the
world. By the book Real Estate Marketing: Strategy, Personal Selling, Negotiation, Management, and Ethics
we can take more advantage. Don't you to be creative people? To get creative person must like to read a
book. Only choose the best book that appropriate with your aim. Don't always be doubt to change your life at
this time book Real Estate Marketing: Strategy, Personal Selling, Negotiation, Management, and Ethics. You
can more desirable than now.
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